Newport Country Club’s Reciprocal Program

What is it?

The NCC Reciprocal Program (The Program) is a member-benefit designed to give discounted
green fee rates for our members at associated golf courses. In exchange for reduced green
fees, NCC agrees to similarly provide discounted green fees to members of associated courses.
In effect it is an exchange of reduced rates between member-courses promoting the opportunity
for members to experience play at other courses.

In support of The Program, it should be noted that most golfers who participate in playing at
other courses also participate in consuming food and drink at those visited courses. Good golf
etiquette and procedures are expected of traveling golfers, and NCC is welcoming of guests at
its course and at the club’s restaurant, Miller’'s Pub.

Who qualifies?

Individual members in good standing (including husband-wife or family memberships) of
associated courses qualify for The Program. “Individual members” do not include members of a
corporate program, group memberships, or golfers who participate in player-ticket programs.

What is included in The Program?

Following procedures described herein, a member of an associated course will pay a reduced
green fee that covers 18 holes of golf with a golf cart. There is no additional discount for golfers
who choose to walk. There are no discounts for food, drink or pro shop purchases.

How does a member sign up to play at an associated course?
This is explained in the following steps:

1) You or your club’s pro will call the associated course and arrange for the desired t-
time(s) citing “The Reciprocal Program”.

2) If you set up the t-time(s), ask the associated course if they want member-confirmation
from your club’s pro shop. If so, your pro shop would make contact to confirm the
member-players of the group. Non-members are not included in the reduced rates.

3) Non-member players may not substitute in as member-players. Courses may request
proof of identity.

4) Each course always has the option to limit play, either at first contact or with proper
notice, for specified days, times of day, or group size.

In practice, The Program is easily administered by members using these steps:
1) Member calls the associated course to arrange the golf date and time,
2) Member provides a list of member-players to his pro shop prior to t-date,
(email works great)
3) Member’s pro shop confirms members to the associated course pro shop
(email or via a phone call).

It is always good practice and common courtesy to advise the welcoming pro
shop of any changes to the planned t-times or changes to participants!



Pro / Contact Reciprocal
Phone
Person Rate
Robbie Maher 802-933-5100 $45 plus tax
Mike 802-527-1187 $50 plus tax
Joe Dingledine, PGA 802-476-7658 $60 incl tax

Eric Taylor, Dir Genl

819-876-2113

$57 Cdn incl tax

802-933-2296

$35 plus tax

Jaime Stenger, Dir

802-988-4653

$60

Justin Bonnett, Dir

800-423-1211

$49 incl tax

Trevor, Gen’l Mgr

877-869-3335

$45 wkday.
$65 wkend

Yves Robillard, Pro

819-562-4260

$65 incl tax




Matt Hibbert, Pro

802-334-2391

$45 plus tax

Josh Olney, Pro

802-754-2333

$45 plus tax

Cody Robarge, VP

802-848-3527

25%. Discount

Doreen Holl, Mgr Ptr

802-748-9894
386-246-1225
off-season

$45 plus tax

Jeff Brown, Owner

802-434-4321

$45 plus tax




